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A lively, immersive history by an award-winning urbanist of New York City’s
transformation, and the lessons it offers for the city’s future. Dangerous, filthy, and
falling apart, garbage piled on its streets and entire neighborhoods reduced to rubble;
New York’s terrifying, if liberating, state of nature in 1978 also made it the capital of
American culture. Over the next thirty-plus years, though, it became a different
place—kinder and meaner, richer and poorer, more like America and less like what it
had always been. New York, New York, New York, Thomas Dyja’s sweeping account
of this metamorphosis, shows it wasn’t the work of a single policy, mastermind, or
economic theory, nor was it a morality tale of gentrification or crime. Instead, three New
Yorks evolved in turn. After brutal retrenchment came the dazzling Koch Renaissance
and the Dinkins years that left the city’s liberal traditions battered but laid the
foundation for the safe streets and dotcom excess of Giuliani’s Reformation in the
‘90s. Then the planes hit on 9/11. The shaky city handed itself over to Bloomberg who
merged City Hall into his personal empire, launching its Reimagination. From Hip Hop
crews to Wall Street bankers, D.V. to Jay-Z, Dyja weaves New Yorkers famous,
infamous, and unknown—Yuppies, hipsters, tech nerds, and artists; community
organizers and the immigrants who made this a truly global place—into a narrative of a
city creating ways of life that would ultimately change cities everywhere. With great
success, though, came grave mistakes. The urbanism that reclaimed public space
became a means of control, the police who made streets safe became an occupying
army, technology went from a means to the end. Now, as anxiety fills New Yorker’s
hearts and empties its public spaces, it’s clear that what brought the city
back—proximity, density, and human exchange—are what sent Covid-19 burning through
its streets, and the price of order has come due. A fourth evolution is happening and we
must understand that the greatest challenge ahead is the one New York failed in the
first three: The cures must not be worse than the disease. Exhaustively researched,
passionately told, New York, New York, New York is a colorful, inspiring guide to not
just rebuilding but reimagining a great city.
The revolutionary guide that challenged businesses around the world to stop selling to
their buyers and start answering their questions to get results; revised and updated to
address new technology, trends, the continuous evolution of the digital consumer, and
much more In today’s digital age, the traditional sales funnel—marketing at the top,
sales in the middle, customer service at the bottom—is no longer effective. To be
successful, businesses must obsess over the questions, concerns, and problems their
buyers have, and address them as honestly and as thoroughly as possible. Every day,
buyers turn to search engines to ask billions of questions. Having the answers they
need can attract thousands of potential buyers to your company—but only if your content
strategy puts your answers at the top of those search results. It’s a simple and
powerful equation that produces growth and success: They Ask, You Answer. Using
these principles, author Marcus Sheridan led his struggling pool company from the
bleak depths of the housing crash of 2008 to become one of the largest pool installers
in the United States. Discover how his proven strategy can work for your business and
Page 1/12

Read Online Real Estate Success In 5 Minutes A Day Secrets Of A Top
Agent Revealed
master the principles of inbound and content marketing that have empowered
thousands of companies to achieve exceptional growth. They Ask, You Answer is a
straightforward guide filled with practical tactics and insights for transforming your
marketing strategy. This new edition has been fully revised and updated to reflect the
evolution of content marketing and the increasing demands of today’s internet-savvy
buyers. New chapters explore the impact of technology, conversational marketing, the
essential elements every business website should possess, the rise of video, and new
stories from companies that have achieved remarkable results with They Ask, You
Answer. Upon reading this book, you will know: How to build trust with buyers through
content and video. How to turn your web presence into a magnet for qualified buyers.
What works and what doesn’t through new case studies, featuring real-world results
from companies that have embraced these principles. Why you need to think of your
business as a media company, instead of relying on more traditional (and ineffective)
ways of advertising and marketing. How to achieve buy-in at your company and truly
embrace a culture of content and video. How to transform your current customer base
into loyal brand advocates for your company. They Ask, You Answer is a must-have
resource for companies that want a fresh approach to marketing and sales that is
proven to generate more traffic, leads, and sales.
• More than 500 appearances on national bestseller lists • #1 Wall Street Journal, New
York Times, and USA Today • Won 12 book awards • Translated into 35 languages •
Voted Top 100 Business Book of All Time on Goodreads People are using this simple,
powerful concept to focus on what matters most in their personal and work lives.
Companies are helping their employees be more productive with study groups, training,
and coaching. Sales teams are boosting sales. Churches are conducting classes and
recommending for their members. By focusing their energy on one thing at a time
people are living more rewarding lives by building their careers, strengthening their
finances, losing weight and getting in shape, deepening their faith, and nurturing
stronger marriages and personal relationships. YOU WANT LESS. You want fewer
distractions and less on your plate. The daily barrage of e-mails, texts, tweets,
messages, and meetings distract you and stress you out. The simultaneous demands
of work and family are taking a toll. And what's the cost? Second-rate work, missed
deadlines, smaller paychecks, fewer promotions--and lots of stress. AND YOU WANT
MORE. You want more productivity from your work. More income for a better lifestyle.
You want more satisfaction from life, and more time for yourself, your family, and your
friends. NOW YOU CAN HAVE BOTH — LESS AND MORE. In The ONE Thing, you'll
learn to * cut through the clutter * achieve better results in less time * build momentum
toward your goal* dial down the stress * overcome that overwhelmed feeling * revive
your energy * stay on track * master what matters to you The ONE Thing delivers
extraordinary results in every area of your life--work, personal, family, and spiritual.
WHAT'S YOUR ONE THING?
More than 100 tips and strategies for your open houses!"Take the Guesswork Out of
Open Houses and Use a Proven System to Propel Your Business!" Are open houses
something you simply check off your to-do list with no regard to their true income
potential? Do you repeatedly hold open houses without much success? Do you have a
plan of action in place for when you do meet people at your open houses? In this book,
Shannon Ensor, Broker/REALTOR(r) and real estate mentor, shows you how open
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houses are an integral part of your income stream. Prepare, plan and profit from open
houses using the day-by-day marketing guide she details for you. Generate more leads,
experience exponential database growth, and learn how to dominate a neighborhood
by using the strategies that will change your career forever. This book doesn't stop at
open houses -- you'll also learn how to enhance your neighborhood farm and generate
more listings through FSBOs and expired listings through the use of open houses!
You'll Also Receive FREE Bonus Resources!Day-by-Day Marketing ChecklistsPieces
of Value for Your Open House GuestsOpen House Flyers and InvitesLetters to
NeighborsAnd More!??? See What Others Have Had to Say! "As the founder and
manager of Sky Realty of 11 years I have to say this book is spot on! I like the fact that
it incorporates some of the qualities that Jim Collins referred to as SMaC (Slow
Methodical and Consistent over time) qualities in Great By Choice. Anytime you have a
book that is rooted in such tried and true principles you are going have a book that
helps to get your business in the right direction!" Curtis Reddehase, President of Sky
Realty "No matter how many open houses you have held, you must read this book!
This book is packed full of diamonds, not just any gem, on how to take your open house
to the next level. There are tons of tips on building your database. And, if you are like
me and hate cold calling and door knocking, Shannon even takes the fear out of circle
prospecting, and working FSBOs! Great resource for any professional Realtor(r)!"
Frank Minogue, Realtor at Keller Williams ??? Real estate does not have to be a
frustrating business that leaves you feeling lost and underpaid. Learn the secrets to
open house success and change your career forever!Scroll up and grab a copy today!
“This book is not just a bargain, it’s a steal. It’s filled with practical, workable advice for
anyone wanting to build wealth.”—Mike Summey, co-author of the bestselling The
Weekend Millionaire’s Secrets to Investing in Real Estate Anyone who seeks financial
wealth must first learn the fundamental truths and models that drive it. The Millionaire
Real Estate Investor represents the collected wisdom and experience of over 100
millionaire investors from all walks of life who pursued financial wealth and achieved the
life-changing freedom it delivers. This book--in straightforward, no nonsense, easy-toread style--reveals their proven strategies. The Millionaire Real Estate Investor is your
handbook to the tried and true financial wealth building vehicle that rewards patience
and perseverance and is available to all--real estate. You'll learn: Myths about money
and investing that hold people back and how to develop the mindset of a millionaire
investor How to develop sound criteria for identifying great real estate investment
opportunities How to zero in on the key terms of any transaction and achieve the best
possible deals How to develop the "dream team" that will help you build your millionaire
investment business Proven models and strategies millionaire investors use to track
their net worth, understand their finances, build their network, lead generate for
properties and acquire them The Millionaire Real Estate Investor is about you and your
money. It's about your financial potential. It's about discovering the millionaire investor
in you.
All real estate agents share one thing in common: we're all striving to get to the NEXT
LEVEL of personal and professional success. We want to take our lives, our
businesses, and our selves to the next level. What if you could get there, faster than
you ever thought possible, by simply changing how you start your day? The Miracle
Morning for Real Estate Agents beautifully blends strategy and inspiration in an
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enlightening parable from the bestselling authors of The Miracle Morning, (7L) The
Seven Levels of Communication, and The New Rise in Real Estate. This book takes
you on a journey into the lives of real estate agent Rick Masters and mortgage
professional Michelle Phillips. Rick and Michelle face new challenges as the demands
of their industry have left them stressed, overweight, and unfulfilled. Something has to
change. They attend an event and meet other agents who have transformed their lives.
Although Michelle is optimistic, Rick is skeptical. Little does Rick know, there really is a
not-so-obvious secret that will transform your life in just 30 days. Discover it for yourself
as you join Rick and Michelle on their life-changing journey. You'll learn how 30 days
from today YOUR life and business can be everything you've always dreamed. It's your
time to rise and shine!
If you are considering real estate as a career, are about to get your real estate license,
or are currently a practicing REALTOR® but are not insanely happy with where you are
at with your business, this is your book. Success Faster delivers authentic, relatable,
practical, and actionable real advice and guidance for the launching or relaunching of a
traditional real estate professional.
Do you know how you'll fund your retirement? It's true that most people won't have
nearly enough money to last them for the long run.-Prepare for the climb to retirement
using real estate investing-Learn the benefits of real estate investing-Differentiate the
potential routes to build wealthBut after you can retire...then what?-Learn how to use
real estate income and equity to live in retirement!-Read real-life profiles of investors
who used real estate to retire-Put your retirement plan into action!Written by a
seasoned real estate investor, landlord, and retiree, this book exposes the biggest
benefit of retirement: Continue to make passive income while doing MORE with your
life!

Over the many years that we've been serving real estate investors, one of the
most asked questions on our site has been, "How Do I Get Started in Real Estate
Investing?" New investors will love the fundamentals and even experienced
investors will appreciate the high-level view of strategies they may have never
even considered. Don't let some guru tell you what the right path is for you. Read
How to Invest in Real Estate and see all the paths in one place, so you can make
the best choice for you, your family, and your financial future. This book will help
new investors get a firm foundation to build their investing business upon. With
topics ranging from how to gain a solid real estate education, real estate niches,
financing, marketing, and more, this book is truly the definitive guide for helping
new investors learn the ropes.
"This is it-golden lessons on getting to the top as a real estate agent and staying
there!" -John Robinson, founder of PassionQuest Technologies LLC, No. 1 bestselling author and master business coach "A lot of sound advice and a lot of
laughs." -Chuck Lamb, past president, California Association of Realtors Topproducing real estate broker and award-winning humorist Cathy Turney shows
real estate sales people how to reliably achieve and sustain a six-figure income
in this laugh-out-loud exposé and how-to book about the real estate sales
business. As managing partner at Better Homes Realty in the San Francisco Bay
Area, Cathy has seen it all in her 25-plus-year real estate career and ranks in the
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top 10 percent of all real estate agents in sales production nationally. Whether
you are a newly licensed real estate agent, an experienced pro, or someone who
wants to learn what Realtors do all day and many nights, you will find this book
adds greatly to your success and ability to smile! "Laugh Your Way to Real
Estate Sales Success raises the bar for others of its kind. Top-notch success
tips, practical solutions to challenges, and how to consistently make money in a
field that tests one's perseverance-all are delivered with wit and candor." -Judd
McIlvain, Emmy Award-winning TV and radio consumer reporter Bonus! Inside
this book you will find a link to three valuable perks: 1. "Inspire Me" weekly text
messages about real estate sales and marketing to keep you on track and
smiling! 2. A sample of Cathy's highly successful real estate prospecting
newsletter with pointers on what to include, why to include it, where to find the
information, and how to distribute it. 3. Coaching in Cathy's monthly conference
call forum - FREE! Order a copy of this book now and take your sales and smiles
to a whole new level.
The Real Estate Philosopher's(R) Guide presents Bruce M. Stachenfeld's
writings plus takes a deep dive into exactly how to succeed in real estate.
From the #1 bestselling author of "Rich Dad, Poor Dad" comes the ultimate guide
to real estate--the advice and techniques every investor needs to navigate
through the ups, downs, and in-betweens of the market.
Classic Insight into Building a Fabulous Career in Real Estate Welcome to the
world of real estate sales! Now, you control your destiny. A career in real estate
offers endless opportunities, the freedom of flexible hours, and the potential to
earn fabulous amounts of money. But to reach your goals you need to be
prepared. Before you dive in, you must learn everything you can and discover the
edge that will take you to the top. Inside, experienced and top-notch real estate
professional Dirk Zeller presents the secrets to success that will allow you to
excel from day one. Full of practical answers and step-by-step solutions to the
field's most common obstacles and challenges, Your First Year in Real Estate will
help you build a solid foundation for a lifetime of real estate success. Be a real
estate champion from day one by knowing how to: ·Select the right company and
get off to the right start ·Develop valubable mentor and client relationships
·Master your sales skills ·Achieve the financial results you desire ·Set—and
reach—important career goals "Dirk Zeller's approach is brilliant! He gives the best
basic marketing techniques to his students. I applaud this book." —Bonnie S.
Mays, vice president, Reality World America, and executive director, Reality
World Academy "Follow the advice in this book and you will join the growing list
of real estate professionals who call Dirk Zeller their mentor!" —Rick DeLuca,
nationally recognized real estate speaker
In The Real Estate Philosopher’s® Guide, Bruce M. Stachenfeld synthesizes all
of his real estate endeavors to create ideas, thoughts, initiatives and connectivity
to inspire real estate players on both an emotional and intellectual level. The Real
Estate Philosopher, Bruce M. Stachenfeld, is a teacher and guide to real estate
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players at all levels. His writings are well-known and famous in the real estate
industry, and his creative articles are thought pieces drawing on the works of
other thinkers and applying them to real estate industry. He has quite a following
as a provocative and intellectual thinker. The Real Estate Philosopher’s® Guide
begins with a thought piece on how to exactly succeed in the real estate industry.
Throughout, Bruce presents his writings--uncut--with intros designed to push
readers to think of how the articles could apply to their real estate business. Also,
within The Real Estate Philosopher’s® Guide, Bruce makes predictions about
what will happen going forward in real estate due to the effects of COVID.
In Simply Success, the former chairman and founder of Quill Corporation
presents key lessons of entrepreneurship, including how to get started, set a
vision, finance the business, and build a successful corporate culture. Based on
his own experience, Miller shares his most hard-earned lessons, so you can
avoid learning the same lessons the painful way. For entrepreneurs young and
old, or even if only dream of starting a business one day, this book is a guiding
light to a successful enterprise.
Make your fortune in the real estate business With home prices jumping
nationwide, the real estate market is clearly starting to show stabilization. In the
latest edition of Success as a Real Estate Agent For Dummies, expert author
Dirk Zeller shows you how to become a top-performing agent. Whether it's lead
generation via blogging or social media channels, you'll discover key ways to
communicate and prospect in a new online world. Inside, you'll find the latest
coverage on being successful selling high-value homes, how to sell short sales to
buyers without scaring them off, dealing with residential and commercial real
estate, how to use third parties to drive leads and create exposure like Trulia,
Realtor.com, and Zillow, and much more. Features tips and tricks for working
with buyers Includes must-haves for successful real estate agents Offers triedand-true tactics and fresh ideas for finding more projects Gives you the skills to
close more deals Whether you're looking to rev up your real estate business,
deciding whether to specialize in commercial or residential real estate, or just
interested in fine-tuning your skills, Success as a Real Estate Agent For
Dummies has you covered.
In this must read book, Joe Sesso shares the top tips and secrets of real estate giants from the
webinar series Secrets of Top Selling Agents. Barbara Corcoran, Dave Liniger, Gary Keller,
Chris Smith, and others tell you exactly what you need to do to be a top selling agent! Each
chapter includes advice and tips from a different real estate superstar. In the Secrets of Top
Selling Agents you will learn how: Barbara Corcoran turned her real estate business into an
international brand. A devastating illness forced Dave Liniger to rethink his life and change his
perspective on the business. Gary Keller and Jay Papasan focus on the one thing to achieve
success. Katie Lance leverages social media to bring the real estate industry into the twentyfirst century. Chris Smith discovered how you can increase your GCI by 50 percent. Jay Baer
created the concept of "youtility." Jimmy Mackin manages multitasking and reaching the
elusive "Inbox Zero." Other real estate professionals have adapted to today's challenges.
These titans of the industry will change the way you approach your real estate business.
2018 Axiom Business Book Award Winner, Gold Medal Stop Selling! Start Solving! In Ninja
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Selling, author Larry Kendall transforms the way readers think about selling. He points out the
problems with traditional selling methods and instead offers a science-based selling system
that gives predictable results regardless of personality type. Ninja Selling teaches readers how
to shift their approach from chasing clients to attracting clients. Readers will learn how to stop
selling and start solving by asking the right questions and listening to their clients. ?Ninja
Selling is an invaluable step-by-step guide that shows readers how to be more effective in their
sales careers and increase their income-per-hour, so that they can lead full lives. Ninja Selling
is both a sales platform and a path to personal mastery and life purpose. Followers of the Ninja
Selling system say it not only improved their business and their client relationships; it also
improved the quality of their lives.
LAW FOR BUSINESS, 19E from Cengage Advantage Books provides a practical approach to
law that emphasizes the current, relevant topics current and future professionals need to
succeed in business today. Compelling cases throughout this edition highlight recent business
challenges, such as trademark infringement, capacity to contract, agency, and employment-atwill. In addition, timely coverage of business ethics and the law provides new insights into
recent corporate scandals and indictments. Popular legal authors Ashcroft, Ashcroft, and
Patterson combine short chapters and a full-color design with real-world examples, meaningful
applications and Learning Objectives to make business law approachable and applicable for
reader’s future success. Important Notice: Media content referenced within the product
description or the product text may not be available in the ebook version.
With more than 350,000 units sold worldwide, this fan-favorite will show you every strategy,
tool, tip, and technique you need to become a millionaire rental property investor.
Reading Super Agent is like spending a day with two of the most successful real estate agents
in America. Joseph and JoAnn Callaway sell 300 to 500 high-end homes per year. Now they
share the secrets of their incredible success. Based on those Callaways’ core concepts of
honesty, competence, and caring, Super Agent is filled with practical, money-making advice
that will turn beginner and veteran real estate agent alike into a Super Agent. Every chapter is
a lesson in the fundamentals of listing and selling more real, including: The five superpowers
that make you a super agent The secrets of super time management, how best to use
assistants, and how to run a super team The two quick fixes that can double your income
overnight without so much as one new client With tested tips and tactics and a unique and
positive approach, Super Agent will inspire and propel you to build a steady stream of buyers
and sellers, get more listings, and close more deals.
Newly Expanded with More Expert Advice to Help You Build a Winning Real Estate Career
Welcome to the world of real estate sales, and the start of an exciting new career! Your destiny
is now in your hands. Along with endless opportunities, flexible hours, and the freedom to chart
your own path, you also have the potential to earn fabulous amounts of money. All you need
for total success is preparation. Revised and expanded, Your First Year in Real Estate
contains the essential knowledge you need to start off right in today's vastly changed real
estate market, avoid common first-year missteps, and get the inside edge that will take you to
the top. Real estate expert Dirk Zeller has compiled the industry's proven secrets and
strategies that will enable novice agents to hit the ground running and excel from day one.
You'll get the insider's guide to: * Selecting the right company * Developing valuable mentor
and client relationships * Using the Internet and social networking to stay ahead of the
competition (NEW!) * Setting--and reaching-- essential career goals * Staying on top in today's
challenging real estate climate (NEW!) * And so much more. Concise and thorough, Your First
Year in Real Estate is like having the top coach right by your side.
Transform your real estate business into a sales powerhouse In The High-Performing Real
Estate Team, experienced real estate coach Brian Icenhower shares the systems and secrets
of top real estate agents and brokerages. The book offers actionable systems and processes
Page 7/12

Read Online Real Estate Success In 5 Minutes A Day Secrets Of A Top
Agent Revealed
that can be immediately implemented to take you, your fellow agents, and your team or
brokerage to the next level. Focusing on the 20% of activities that drive expansion, this book
shows you how to create renewed enthusiasm, productivity, engagement, and exponential
growth at your real estate team. With this book, you will: Discover how to create a viral goal
that spreads throughout your team and drives change Learn to focus on core activities that
result in the majority of your growth and productivity Cultivate personal responsibility with
public accountability and accelerate growth with a custom team dashboard that measures
metrics for success Written for real estate agents, teams, brokerages and franchise owners,
The High-Performing Real Estate Team is an indispensable resource that will guide you toward
growth while providing you with the resources and downloadable materials to reach your goals
faster.
Investing your first 5 minutes a day reading and sharpening your skills can put you on the fast
track to success in your life and business. Many masters and experts have shared their
wisdom through words. Learning from these experienced leaders by reading their words is how
you, too, can achieve personal and professional transformation. Success is achieved by
getting into action immediately and applying the principles learned. Applied knowledge leads to
success. That is the beauty of author and top-performing agent Karen Briscoe s Real Estate
Success in 5 Minutes a Day. You truly only have to invest five minutes a day to achieve
amazing results. One of the easiest ways to develop a new habit is to attach it to an existing
habit. The new activity is particularly sticky when combined with one you enjoy. So pair your
inspirational reading for the day with your morning cup of tea or coffee. By combining a new
behavior with an already established habit, the established habit becomes the reminder. You
don t even have to think about it. The new habit becomes effortless, as there is the automatic
reward associated with it. Make the decision now to become a lifelong learner and you will
become one. Commit to the habit of reading one of the 365 daily chapters first thing every
morning. And then identify one new concept to apply in your life and business. Success
thinking, combined with success activities and success vision, creates a sweet life that truly will
transform your life.
A wealthy real-estate developer shares the principles of his success, examining the vast
financial opportunities that exist in real estate, key points to successful investment, and
effective business strategies.
From Ordinary to Extraordinary: Success stories from women investing in Real Estate is an
inspirational collection of accounts from ten Canadian women who transformed their lives
through Real Estate investing. Their honest and vulnerable journeys from humble beginnings
to success, are tales of challenge, hard work, and triumph. The women in this book don't
consider themselves to be 'extraordinary.' They've come from a variety of backgrounds and
cultures, known hardship, struggled with education, overcome the barrier of English as a new
language, and somehow mustered the guts and grit to become resilient, unstoppable, and
successful. Their message to you: "If we can do it, so can you! "This book is so much more
than just a book about Real Estate. It's an inspiring guide to show you powerful ways to build
the life of your dreams. It's not a 'get-rich-quick' scheme. 'Done-right' investing in Real Estate
can bring you wealth, however, it takes time and commitment to the process. These pages are
rich in candid sharing, how-to details, strategies, and wisdom.Because the women co-authors
in this book have spent so much time, energy, and collaboration to get where they are now,
they can teach you how to short-cut some of the processes and avoid a few of the pitfalls.
These women would love to be a part of helping you get from wherever you are, to where you
want to be?in as direct and effective a path as possible. And, research shows that when
women invest, they put far more back into their communities than men do. Women tend to
think collaboratively, build teams, share risks and rewards, and ask for help when it's
needed.From Ordinary to Extraordinary chronicles the origins of each author as they learned,
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experimented, sometimes stumbled, and always put in the time and effort necessary to build
lucrative investment assets.
Although we have been successful in our careers, they have not turned out quite as we
expected. We both have changed positions several times-for all the right reasons-but there are
no pension plans vesting on our behalf. Our retirement funds are growing only through our
individual contributions. Michael and I have a wonderful marriage with three great children. As I
write this, two are in college and one is just beginning high school. We have spent a fortune
making sure our children have received the best education available. One day in 1996, one of
my children came home disillusioned with school. He was bored and tired of studying. “Why
should I put time into studying subjects I will never use in real life?” he protested. Without
thinking, I responded, “Because if you don't get good grades, you won't get into college.”
“Regardless of whether I go to college,” he replied, “I'm going to be rich.”
Your successful career in real estate starts here! The first 365 days of working in real estate
can be one of the most tumultuous times in your career - full of hard lessons, heart breaks and
hard work. Just because you have a license, doesn’t mean you have a business. But if you get
the important stuff right, a great future is yours for the taking. This honest, eye-opening and
completely practical insider's guide shows you how to get where you want to be - even if you're
starting from nothing. Author and successful real estate agent Shelley Zavitz reveals in
unprecedented detail: - what to expect the first year of your career - how to implement systems
that will impact your business in the next 90 days - how to build a marketing plan in a digital
world - how to work your contacts to start your referral pipeline - how mindset can make or
break your business and what to do about it - why surrounding yourself with the right people is
essential. Shelley shares her own story as a new real estate agent - including how she built a
brand starting with a network of just four people in a totally new city. The book also comes
complete with worksheets, hot lists and examples of great branding so that you can catapult
your business into the fast lane right now. Your First 365 Days in Real Estate is the numberone resource for new agents in the industry - don't miss out on your potential as a realtor
without it.
The 5 Levels Of Success Shows You How To Take Your Real Estate Business To The Next
Level. Most real estate agents are operating a roller coaster of sales - not knowing when their
next lead, referral or commission check is coming. If you're after consistent, predictable sales
and want to take your business to the next level, the 5 Levels is for you. WARNING!!!! If you
are a Shiny Object Chaser or are looking for the "NEW" thing in business... this book is not for
you. Save your money, don't spend it here. Moving to the next level is about what is inside you
and working ON your business, not looking outside for the shiny object or newest thing.
SERIOUSLY!!! If you are the type of person that says, "I already knew that," or "That's nothing
new," this book is NOT for you. Do NOT buy it. But if you realize that to get to the next level it
is going to come from inside you and the activities you work ON, this book is for you. You have
to get out of the minutiae, you need to move you out of minutiae in to the big picture, to level
up. How we do this: You'll learn the beginners guide to growing your business. There are three
specific things that you need to get right. Next, you'll learn why you need to become seller lead
focused. Then the ten roadblocks that will undoubtedly show up to try to prevent you from
moving to the next level will be revealed to you. You'll also discover the seven focus areas of a
successful real estate agent. Finally, I'll share with you the 5 Levels of Success and the three
simple things you need to do to move from one level to the next and what to do if you find
yourself in a Valley of Death. So...If you are a real estate agent and struggle to sell enough
homes to make "ends meet," this is for you. If you are a successful Realtor, but hit a plateau
and are interested in taking your sales to the next level, a lot of the same advice will apply (and
we even have an entire section for you that explains any differences). Or, if you are a rookie
real estate agent and new to sales, read this book because you are certain to learn something.
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A searing novel of social realism, Upton Sinclair's The Jungle follows the fortunes of Jurgis
Rudkus, an immigrant who finds in the stockyards of turn-of-the-century Chicago a ruthless
system that degrades and impoverishes him, and an industry whose filthy practices
contaminate the meat it processes. From the stench of the killing-beds to the horrors of the
fertilizer-works, the appalling conditions in which Jurgis works are described in intense detail
by an author bent on social reform. So powerful was the book's message that it caught the eye
of President Theodore Roosevelt and led to changes to the food hygiene laws. In his
Introduction to this new edition, Russ Castronovo highlights the aesthetic concerns that were
central to Sinclair's aspirations, examining the relationship between history and historical
fiction, and between the documentary impulse and literary narrative. As he examines the
book's disputed status as novel (it is propaganda or literature?), he reveals why Sinclair's
message-driven fiction has relevance to literary and historical matters today, now more than a
hundred years after the novel first appeared in print.
Praise for Frank McKinney "My neighbor, Frank McKinney, is certainly a maverick and
aspiritually grounded young man. The oceanfront homes he builds herein Florida are
magnificent and unique. More important, Frank's lifeand the contributions he makes to his
community and the worldillustrate how a successful businessman can do well while doinggood.
The principles in Frank McKinney's Maverick Approach to RealEstate Success represent a
road map of his achievements--a provenstrategy for succeeding not just in real estate, but also
in thebusiness of life." --Rich DeVos, cofounder of Amway, owner of the Orlando Magic "If
you're ready to make big profits in real estate, then read,absorb, and use the brilliance of Frank
McKinney." --Mark Victor Hansen, coauthor of The One Minute Millionaire "Frank McKinney's
book is an excellent how-to guide to earning realestate profits by using McKinney's maverick
formulas to findundervalued real estate with profit potential. McKinney isdifferent. This isn't
another how-to-get-rich-in-real-estate book.Instead, it is the lively success story of a real estate
maverick.McKinney reveals his simple strategies, with intriguing personalprofit examples that
explain how his repeatable techniques workover and over." --Robert J. Bruss, syndicated real
estate columnist "If Hollywood were casting the role of a maverick who started withvery little
and went from a $50,000 fixer-upper to a $100 millionmansion, they would choose Frank
McKinney. Frank McKinney'sMaverick Approach to Real Estate Success represents his
approach tolife. He decided to apply that approach to real estate and lookwhat happened!"
--Kendra Todd, winner of The Apprentice
Take your real estate career to the highest level! "Whether you are just getting started or a
veteran in the business, The Millionaire Real Estate Agent is the step-by-step handbook for
seeking excellence in your profession and in your life." --Mark Victor Hansen, cocreator, #1
New York Times bestselling series Chicken Soup for the Soul "This book presents a new
paradigm for real estate and should be required reading for real estate professionals
everywhere." --Robert T. Kiyosaki, New York Times bestselling author of Rich Dad, Poor Dad
The Millionaire Real Estate Agent explains: Three concepts that drive production Economic,
organizational, and lead generation models that are the foundations of any high-achiever's
business How to "Earn a Million," "Net a Million," and "Receive a Million" in annual income

Listing Boss: The Definitive Blueprint for Real Estate Success is a powerful book
for real estate agents at all levels of their career and success. Implementing Hoss
Pratt's 12 essentials will help you break down barriers and yield massive results.
These 12 essentials include: create a vision, develop a top-producing mindset,
identify your niches, deploy a marketing arsenal, master your listing presentation,
and get buyers to take action...plus more. You can have the best plans in the
world and get no results if you don't take action. You are the reason you don't
have the results you want right now. What are you going to do about it? Listing
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Boss will inspire and equip you to live the life of your dreams. You only live once.
Why not make it legendary?
Strategies for creating real estate wealth by star ting small--and always making
the right moves Nationally known real estate expert John Schaub learned his
craft in the best way possible--on the job, and through every kind of market. Over
three decades, he learned to bank consistent profits as he built an impressive
real estate mini-empire. Building Wealth One House at a Time reveals how
virtually anyone can accumulate one million dollars worth of houses debtfree and
earn a steady cash flow for life. Unique in that it focuses on buying houses in
good-quality neighborhoods, Schaub's nine-step program includes: Renting to
long-term tenants, with financial incentives to pay on time Avoiding the
temptation of bigger deals, which invariably include bigger problems A 10-year
plan to pay off debt and own houses free and clear
Grow your sales with winning tips from nationally recognized Century 21 Real
Estate Agents. Discover the step by step process that has worked for them and
will work for you too!
Thinking about becoming a commercial real estate investor? Commercial Real
Estate Investing For Dummies covers the entire process, offering practical advice
on negotiation and closing win-win deals and maximizing profit. From office
buildings to shopping centers to apartment buildings, it helps you pick the right
properties at the right time for the right price. Yes, there is a fun and easy way to
break into commercial real estate, and this is it. This comprehensive handbook
has it all. You’ll learn how to find great properties, size up sellers, finance your
investments, protect your assets, and increase your property’s value. You’ll
discover the upsides and downsides of the various types of investments, learn
the five biggest myths of commercial real estate investment, find out how to
recession-proof your investment portfolio, and more. Discover how to: Get leads
on commercial property investments Determine what a property is worth Find the
right financing for you Handle inspections and fix problems Make big money in
land development Manage your properties or hire a pro Exploit the tax
advantages of commercial real estate Find out what offer a seller really-really
wants Perform due diligence before you make a deal Raise capital by forming
partnerships Investing in commercial property can make you rich in any
economy. Get Commercial Real Estate For Dummies, and find out how.
It is your responsibility as an agent to keep up with any changes to the rules and
regulations in the business and to educate yourself on the latest trends in your
local community and the technology you can use to reach that community. This
book will help.
Too many new real estate agents don't make it to their first anniversary. Why?
Because they run out of money before they have had time to build a successful
business. Most real estate books give the same advice, "Put away three to six
months of living expenses before starting your career." If you've got that kind of
money, then you don't need this book. If however you aren't sitting on a pile of
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cash, you have no choice but to hit the ground running the minute you are
licensed. This short and simple guide will teach you how. Right now, with Before
You Are Licensed, you can begin: * Acquiring market knowledge * Nurturing a
future client base * Researching brokerages * Creating marketing materials for
future use The list goes on and on.... Don't allow yourself to become another
statistic. Take control of your future real estate career by laying the groundwork
now. If you succeed quickly, you won't have to quit. It's that simple.
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